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Presentation by  Chiboni Evans: CEO SAEEC to ICT & Telecoms Workshop
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1. Structure of the Electrotechnical Export Council and relationship 
with key stakeholders:

– Government

– Private Sector

2. Sector Overview

3. Mandate & Focus of the SAEEC

4. SMME Development Partners

5. The Engineering and Technology Grouping of Export Councils

6. Key events for 2022



South African Export Council?

• Non-profit company

• Established as a Public - Private - Partnership between South African 
business and the Department of Trade and Industry 

• Members are South African companies in relevant sectors

• Our mandate is to facilitate trade and the internationalisation of 
our members

• Act as a formal interface between Government and the private 
sector regarding trade 

• Provide a formal, neutral gateway for foreign companies and 
organisations wishing to identify South African partners



DTIC Approved- Export Councils, Industry 
Associations and Joint Action Groups

18 Export Councils

13 Industry Associations

3 Joint Action Groups
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Stakeholders of Export Council

•Export Development, Promotion and Outward Investments

• Inward Investment Attraction, Facilitation & Aftercare

• Industrial Financing

• Industrial Competitiveness & Growth

•Trade Policy, Negotiations and Corporation

•Spatial Industrial Development & Economic Transformation

•81 member companies

•Multinationals to SMMEs

•Four sub sectors-ICT, Electronics, Electrical Engineering: Power 

& Electronics

Private 
Sector 

Business



Electrotechnical Sector Overview



Global Mandate with a Focus on Africa
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The Engineering and Technology Grouping of 
Export Councils



Who are the Engineering 
and Technology Grouping 
of Export Councils ?

A grouping of six export councils  formed in 
order to provide a holistic project support 
offering to our members as they enter the 
African continent.

This grouping of export councils has a reach 
of close to one thousand South African 
national and multinational companies, 
through its membership base and that of its 
associated industry bodies. The grouping 
advocates on behalf of their members to 
government, multilateral organisations and 
other regional and continental institutions.

Mr. Con Korsten 

Mr. Neels van Niekerk

Mrs. Chiboni Evans 

Mrs. Mesela Nhlapo

Mr. Chris Beyers

Mr. Keitumetse Moumakoe 



Main Stakeholder-



A Division of thedti:- a strategic response by the SA government
to increase trade and investment with the rest of the African
continent.

Strategic Objective:- to contribute towards increasing intra-
Africa trade, scaling up industrialisation and facilitating higher
levels of infrastructure development on the continent.

Strategic Approach:- to pursue an outward investment-led trade
strategy to the rest of Africa (RoA).
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Who Are : TRADE INVEST AFRICA?



Key Stakeholders of Export 
Councils

• Trade Invest Africa

• Invest South Africa

• Industrial Development Division

• Trade & Investment South Africa

dti

• Over 1000 companies (as the ETGEC)

• Multinationals to SMMEs

• SAEEC  has Four sub sectors-ICT, 

Electronics, Electrical Engineering: Power & 

Electronics

Private 
Sector 

Business



• Informed by common market- particularly in Africa.

• Pooling of competencies, skills and capabilities.

• Conduct joint market research and project analysis and preparation

• Advocate on behalf larger industry base both locally and internationally

•Promote SAInc.
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1. National Pavilions
• What are National Pavilions?

• Who can apply ?

• When should you apply?

2. Individual Exhibitions
• What is the difference between a National Pavilion and Individual Exhibition?

• Who can apply? 

• What is the application process?

3. Outward Trade and Investment Missions- Africa

4. Outward Trade and Investment Missions- Rest of the World

5. Inward Buying Missions

6. Workshops and Training
• Analysis of SAEEC training and workshops programs.

• Benefits of attending training and workshops.

• Which training and workshops should you attend and why?

SAEEC EVENTS CALENDAR

• What is an Outward Trade and 
Investment Mission?

• What is an Inward Buying 
Mission?

• Who can participate in these 
missions?



KEY EVENTS FOR  2022

London Tech Week

SAEEC applying for 20 companies to 
attend Physically: Focus-ICT, Digital 
Technology and ICT

14-18 June.

ETGEC and dtic OTIM to 
Mozambique: Focus Energy, Oil & 
Gas, Infrastructure

4-8 July.

Hybrid event in collaboration with 
German Chamber and Automotive 
EC: Focus South Africa’s readiness for 
Electric Vehicle Manufacture : South 
Africa – Virtual

Berlin Germany- Physical

November.

Renewable Energy and AgriTech 
Inward Buying Mission from United 
Kingdom & Germany to coincide 
with Eastern Cape Export 
Symposium

11–15 September 6 December

SMME Symposium- Hybrid 
Gauteng: Profiling 50 SMMEs in 
Electrotechnical Sector: Launch of 
the SAEEC Virtual Portal for SMMEs

Workshops & Training:
1. SMME training July & October
2. Sector Desk Engagements with 

Industry on:
• SA PC Board Manufacture 

study
• Local Content Compliance : 

Metering & Electric & Telcom 
Cables

• SA Transitioning to EV 
manufacturing 
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1. National Pavilions
• 6 Months Before event- Recruitment advertisement released by thedtic

2. Individual Exhibitions
• Min. 3 Months before event directly to thedtic

3. Outward Trade and Investment Missions- Africa
• 3-4  Months Before event- Recruitment advertisement released by thedtic

4. Outward Trade and Investment Missions- Rest of the World
• 3-4  Months Before event- Recruitment advertisement released by thedtic

5. Inward Buying Missions
• SAEEC submits request on behalf of members to thedtic as part of Mission Planning & Business Plan

6. Workshops and Training
• By invitation through SAEEC network

To become a member visit www.saeec.org.za

SAEEC EVENTS –WHEN & HOW TO APPLY

http://www.saeec.org.za/


Thank You


